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“From Mindset
 to Mindstep.”

 Monique Fischer

This should be achieved with the     
highest mindfulness and in full con-
sciousness. What are the steps that 
move us from one level to the other? 
How can we be aware of these? How do 
they look? Because our attitudes,   
thinking and feelings all influence how 
wwe act – and vice versa. 

I describe the step that takes us from 
the mental to the bodily level as the 
"Mindstep" It means realising a con-
scious step from thinking to acting, and 
from the brain to the body – but also the 
other way around! This is reflected in 
my movements and posture, but also in 
mmy facial expressions and gestures. I 
think of this step a sort of a walk, a        
dynamic dance between the mental and 
physical levels. The term "Mindstep" is 
also reminiscent of "mind your step", 
and this is actually a very fitting              
description of my thinking.
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“Movement, 
 purifies and  
 deepens the  
 soul. ”

- Guillermo Bruzzero  
 & Ana Vela

01 Editorial
VVisions offer us an image of our future 
and guide us in what we do. The more 
powerful our visions are, the more    
passion we show in trying to realise 
them. My vision is to lead companies 
into a successful future. I work closely 
and   intensively with my customers to         
dedetermine a path that will take them in 
the right direction. “Out-of-the-box 
thinking” plays an important role for 
me here, where we develop ideas and 
inputs for dynamic concepts together. 

I am looking forward to that! 

Monique Fischer

02  From Mindset to "Mindstep" 
MMy great passion is the Tango 
Argentino. This is the basis for my own 
unusual approach to management and 
sales training. I call it "Mindstep". 
You’ve surely noticed the similarity to 
the term "mindset", and this is entirely 
deliberate: the term mindset refers to a 
particularparticular way of thinking that 
determines how we react in certain 
situations, and it can also be described 
as an attitude, approach, mentality or 
world view. Our mindset is shaped by 
memories and experiences that have 
registered in our subconscious, and 
wwhose effects continue to unfold to this 
day. By being conscious of our mindset, 
we can overcome obstacles in our lives 
and influence our chances of success.

I asked myself: how can we transfer our 
conscious mindset from the mental 
level to that of the body, and so make it 
visible? 
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Sales news
World!

Recommended Reading: 
Matthias Spanke, Retail 
Isn’t Dead
IIn his book, Matthias Spanke 
presents 15 innovative 
strategies to help retailers 
achieve sustainable success – 
in our digital age, in the time 
of the corona crisis, and in 
the future.

MMunich Fabric Days has 
been cancelled, with the 
event’s organisers saying 
they saw no possibility of a 
physical fair given the high 
current infection rates and 
travel restrictions. 

AA Glimmer of Hope
AAccording to a survey 
conducted by the 
Zukunftsinstitut (Frankfurt/ 
Vienna) and the consultancy 
firm Vorn, over 70 percent 
of people long to visit 
stationary shops and enjoy a 
rereal-life consumer 
experience again.   

Congratulations
The Swiss running shoe 
brand On, which has now 
established itself as a lifestyle 
brand, has opened a flagship 
experience store in New 
York. An alpine scent and 
the harmonising sounds of 
ththe Swiss Alps create a truly 
Swiss feel in the changing 
rooms.
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